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Frontier’s annual direct lending survey

Spreads have contracted from historical high to “normalised” levels

New loans come with reasonable leverage and significant equity cushion
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Direct lending leverage =—Direct Lending spread + annualised upfront fee Leveraged Loan Discount Margin 3yr

Source: Frontier Advisors’ direct lending survey, Credit Suisse
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Premium over liquid credit

Direct lending continues to offer superior spread per turn of leverage versus
leveraged loans

Spread per turn of leverage (return/risk) comparison
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Agenda

»  Market Themes
» Strong demand for middle market private credit
»  M&A activity is rebounding
» Attractive returns

» Considerations When Investing in Private Credit
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Private credit investors benefit from a deep and growing

investable universe in the middle market.

Number of PE Backed Companies in the US?

1.
2.

6,929

Dec-13

Source: Pitchbook/LCD.

Source: Capital IQ/NAICS association

data as of Q1 2024.

Dec-23

US Private Companies vs. Publicly Traded Companies?
(Number of companies, segmented by size of revenue)

$1B+

73%

Public 1,389
Private 3,838

. Private companies

$500M-1B $100-500M

920% 97%
406 772
3,694 23,248

L _] Northleaf focus

Public companies
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Market activity is starting to rebound as the operating and interest rate

environment stabilizes.

Count of Leveraged Buyouts in Broadly Syndicated vs Private Markets

140
120
100

80

60
40
- | | |
0

1Q21 2Q21 3Q21 4Q21 1Q22 2Q22 3Q22 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24

o

M Private credit Syndicated

Source: Pitchbook. Data through March 31, 2024. Syndicated data is for the Morningstar LSTA US Leveraged Loan Index. Private credit count is based on transactions covered by LCD News.

Higher interest rates have
impacted M&A volumes
throughout 2022/2023

Uptick in Q1'24, as interest
rates are believed to have
peaked
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We expect private credit investors to benefit from strong risk-adjusted
returns in today’s market.

Northleaf Fee-Adjusted Spread and Net Senior Leverage Gross Asset Yield
Senior secured investments®2 (As of December 31, 2023)

707 677 T

— 115.3%,
|
600

5.3x 5.3x
4.3x

I

2021 2022 2023 Northleaf Broadly

senior secured syndicated
— Fee adjusted spread (bps) Ml Net senior leverage (x) (unlevered/levered) loans3

Figures above are weighted averages for all primary senior PE-backed and asset-based specialty finance investments as of investment closing in the time period indicated across Northleaf’s private credit platform.
Fee-adjusted spread is comprised of commitment weighted cash spread, commitment weighted Original Issue Discount (OID) or purchase discount amortized over 3 years (assumes debt investments remain
outstanding for 3 years) and other fees (prepayment/amendment/undrawn fees).

3. Source: Pitchbook/LCD.

N

High yield
bonds3
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» Considerations When Investing in Private Credit
» Middle market advantages
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MIDDLE MARKET ADVANTAGES

The core middle market continues to see stronger risk-adjusted returns.

Composition Club or large club deals

e Northleaf focus -——————- :
| |
| |
d Core Middle Market i Upper Middle Market
|
| |
EBITDA | $10 - 75M | $75M+
| |
| | . ore . . .
Significant investor capital flowin
Debt/EBITDA | 4.0-5.5x | 4.5-7.0x » et Or capital lowing
| | into ‘mega funds’ in upper mid-
| | market. Supply/demand imbalance
Spread/Coupon i SOFR + 500-600 bps i SOFR +400-550 bps resulting in:
| | . .o e
Upfront Fees | 1.5-2% | 0.5-1.5% Tlghter pricing
| | - Higher leverage
o | |
Maintenance 1\ .\ bebt/EBITDA | Cov-Lite - Worse terms / documentation
Covenant | |
Syndicate i i
| |
| |

. - . . -, Northleaf Capital Partners
Note: Based on Northleaf analysis of current market conditions as of June 2024; subject to change depending on market conditions.



MIDDLE MARKET ADVANTAGES

Middle market loans have experienced historically lower loss rates
over the long term.

Historical default, loss and recovery rates
Middle market loans, 1995-20201

80.7%

> Lower leverage
»  Maintenance covenants

> Direct access to management and
sponsor

»  Ability to manage exit via workout

Historical default rate  Historical recovery rate Historical loss rate

B Middle market loans  ® Broadly Syndicated Loans

1. Sources: Nuveen, THINK Private Credit report, Sept. 2020. Historical data from 1995 to 2020. Middle market loans are loans to companies with EBITDA of $50M or less within the

Morningstar LSTA US Leveraged Loan Index.
Northleaf Capital Partners



PORTFOLIO CONSTRUCTION

Bottom-up and top-down perspectives are required.

Pipeline, screen & underwrite Post-transaction monitoring

[T T e e e e e e e e e e e e e e e e e e e e e oo
: Portfolio »  Portfolio fit assessment »  Aggregated portfolio risk monitoring
l Strategy & )
: Analytics > Relative value assessment »  Cashflow and interest rate coverage analyses
| . e .
| — (PS&A) > Sizing / allocation by mandate > Fund liquidity and financing partners
‘\

»  Intensive asset-level analysis > Ongoing financial reporting

»  Transaction structurin > Covenant compliance monitorin

Deal Teams 8 P &
> Industry research > Dialogue with management and sponsor

> Front-line market intelligence

Northleaf Capital Partners
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PORTFOLIO CONSTRUCTION

Portfolio-level risk analytics complement Northleaf’s fundamental asset-

level due diligence.

lllustrative Portfolio Risk Monitoring

Ve

~N . .
Risk since close:

Decrease
Neutral @

Slight increase
Material increase @

. PS&A Filters
1
Fund(s): All
Region(s): All
8
X~ Sector(s): Financials,
(%] q
& Industrials,
) IT,
= Other
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1 2 3

Change in Composite Risk Since Inception

Provides real-time visibility into
risk trends across portfolio(s)

Prompts senior leadership
questions to deal teams

Steers origination efforts

Highlights borrowers with
potential “refi risk”
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PORTFOLIO CONSTRUCTION

Diversification is key to managing downside risk.

lllustrative Northleaf Portfolio

Other 7% Australia 3%

Diversified
Financials 8% Healthcare 18%
Europe/UK

1.T. 9% 19%

Industrials North

16% or
Specialty Industry 6 Geography America
Finance 12% 78%
Business
Consumer 15% Services 15%
Defensive industries with stable cash flows; avoid cyclical Diversification by geography; deep investable universe in

North America and Europe/UK

Northleaf Capital Partners 11



FUND STRUCTURE

Private credit fund structures continue to evolve based on investor

demand.

Evergreen
Structures

Hedging

Tax

Lower administrative burden; Shorter and more defined capital call schedule
Ability to maintain and rebalance allocation over time

Enhanced liquidity options

For many investors, hedging is a consideration when investing on a global basis

Tax leakage can have material impact on returns when investing in US private credit

Northleaf’s structure optimizes the tax outcome for Australian investors.

Northleaf Capital Partners 12



Important Notices

BY ACCEPTING THIS DOCUMENT, WHICH HAS BEEN PREPARED SOLELY
FOR INFORMATION AND DISCUSSION PURPOSES BY NORTHLEAF, YOU
HEREBY AGREE THAT THIS DOCUMENT IS CONFIDENTIAL AND IS BEING
PROVIDED TO YOU ON THE EXPRESS UNDERSTANDING THAT YOU AGREE
IT WILL NOT BE COPIED, REPRODUCED, TRANSMITTED OR OTHERWISE
DISCLOSED, IN WHOLE OR IN PART, BY YOU TO OTHER PARTIES WITHOUT
NORTHLEAF'S PRIOR WRITTEN CONSENT. If you are not the intended
recipient of this document, you are hereby notified that the use, circulation,
quoting, or reproducing of this document is strictly prohibited and may be
unlawful.

These materials do not constitute an offer to sell or a solicitation of an offer to
buy any securities issued by Northleaf (the “Fund”), any investment vehicle
sponsored by Northleaf Capital Partners (Canada) Ltd. (together with its affiliates,
“Northleaf”), or any other security in any jurisdiction, and this document may not
be distributed in any jurisdiction except in accordance with legal requirements
applicable in such jurisdiction. No such offer or solicitation in the Fund will be
made prior to the delivery of the Fund’s final private placement memorandum,
limited partnership agreements and associated documentation, and only where
permitted by law.

In Canada, the interests will be distributed to accredited investors or otherwise
on a prospectus-exempt basis through Northleaf Capital Partners (Canada) Ltd.,
which is registered as (i) an Exempt Market Dealer in the provinces of Alberta,
British Columbia, Manitoba, Newfoundland and Labrador, Ontario, Québec, and
Saskatchewan, (ii) a Portfolio Manager in the provinces of Manitoba and Ontario,
and (iii) an Investment Fund Manager in the provinces of Manitoba, Ontario, and
Québec.

This document is issued by and made available to Australian investors by

Northleaf Capital Partners (Canada) Ltd. (“Northleaf Canada”). Northleaf Canada
is an authorised representative (number 001294039) of Equity Trustees Limited
ABN 46 004 031 298 AFSL number 240975. Equity Trustees Limited is a
subsidiary of EQT Holdings Limited (ABN 22 607 797 615), a publicly listed
company on the Australian Securities exchange (ASX:EQT). In Australia, this
document is being distributed only to and is directed only at persons who are
‘wholesale clients’ under section 761G of the Corporations Act 2001 (Cth)
(Corporations Act). If interests in the Fund are to be sold to investors in Australia
without a product disclosure statement or other regulated disclosure document
for the purposes of the Corporations Act within 12 months of their issue, they
may only be on sold to persons in Australia who are ‘wholesale clients’ under
section 761G of the Corporations Act and the Fund is not required to be, and is
not registered as a managed investment scheme under the Corporations Act. This
document is not a product disclosure statement or other regulated disclosure
document for the purposes of the Corporations Act. This document has not, and
will not be, reviewed by, nor lodged with, the Australian Securities and
Investments Commission (ASIC) and does not contain all the information that a
product disclosure statement or other regulated disclosure document is required
to contain. The distribution of this document in Australian has not been
authorised by any regulatory authority in Australia. This document is provided for
information purposes only and does not constitute the provision of any financial
product advice or recommendation. This document does not take into account
the objectives, financial situation or needs of any person. Before making a
decision to invest, you should read the PPM and consider carefully whether the
investment is suitable for you having regard to your objectives, financial situation
and needs. There is no cooling-off regime that applies in relation to the
acquisition of any interests in the Fund in Australia.

Neither Northleaf, Equity Trustees nor any of its related parties, their employees
or directors, provide and warranty of accuracy or reliability in relation to such
information or accepts any liability to any person who relies on it.

Additional information is available upon request.

Northleaf Capital Partners® and Northleaf ® are registered trademarks of

Northleaf Capital Partners Ltd. All rights reserved.

Northleaf Capital Partners
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Private Credit Overview &
Market Environment
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What is Private Credit?

As increased regulation on the banking system continues, more loans are extended to borrowers from non-bank lenders

100%
90%
80%
70%
60%
50%
40%
30%
20%
10%

0%

INCREASED REGULATION
LOWERS BANK
PARTICIPATION IN
LENDING...

Leveraged Lending Participation!

396883 gseegee
S0 OO0 o0 o0 Q Qe o0
HHHNNNNNNNNNN

e Banks & Securities Firms

== Non-Banks (Institutional investors and Finance Companies)

1. S&P LCD, data as of December 31, 2023

2. National Center for the Middle Market, Q4’22 Middle Market Indicator

2020

2022

...MIDDLE MARKET

COMPANIES THEN SEEK

DEBT VIA NON-BANK
FINANCING...

I_KV

Risk
Return

High

Note: For illustrative purposes only. There can be no assurances that the stated will be achieved.

For investment professionals only

Senior Debt

Mezzanine Debt

...WHICH FURTHER DRIVES

THE MIDDLE MARKET
ECONOMY...

The US Middle Market is made
up of companies with annual

revenues between US$10 million
and US$1 billion

Responsible for roughly one-third
of private U.S. GDP, equivalent to
the 5t largest economy in the
world?

Consists of nearly 200,000
companies — including family-
controlled, private equity
sponsored, and publicly-owned
businesses

s BARINGS



What is Private Credit?

Private credit is a fixed income investment directly originated by an asset manager

Transactions may consist of corporate credit, infrastructure debt, or private placements in a variety of securities

Private credit transactions often provide enhanced yield relative to liquid credit

Premiums to Public Markets markets, commonly referred to as an “illiquidity premium”

Transactions are often bilateral (issuer and lender) or small club facilities,
obviating a syndication process to cobble a facility together

Speed of Execution

Tailored Financings Financings are structured to achieve the objectives of both the issuer and the lender

Given the smaller number of transaction participants, information is
disseminated to fewer parties than in a syndicated execution

Confidentiality

Private credit is exactly that—issuance of credit that is maintained on a private
Takeaway? basis. Investors must understand the details of a manager’s investment strategy to
appreciate the risks and return

» BARINGS

For investment professionals only



Private Credit — Consistent Returns

Private Credit has Delivered Consistent Returns Outperforming Traditional Credit Strategies
with Low Volatility

Cliffwater Direct Lending Index (CDLI) Performance Cumulative Returns for CDLI vs Traditional Credit Strategies

20% 600% Direct
Lending
0,
16% 500% (CDLI)
15%
400% S&P 500
10%
300% US HY
LL Ind
5% 200% ndex
US Corp
100% -
0% o UST 10-yr
0%
PO A DO O N OO D> 0,00 0,9 O N
-5% L NN AN N NN N NN P9 Q)
’ PR R PR R R P PP PP PP P P PP
-10% = Direct Lending (CDLI) | L Index
= S&P 500 =—US HY
—US Corp = UST 10-Year

Robust direct lending coupons have delivered consistent positive annual returns

Source: Cliffwater, Barings, as of December 31, 2022
CDLI (Cliffwater Direct Lending Index), S&P 500 (SPX), US HY (Morningstar US HY Bd TR USD), US Corp (Morningstar US Corp Bd TR USD), LL Index (Morningstar LSTA

LL Index), UST 10-Year (S&P US Bond 10-Year Index)
PAST PERFORMANCE IS NOT NECESSARILY INDICATIVE OF FUTURE RESULTS. BA RIN ( i S
5
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Opportunity in Direct Lending for Potential Attractive Returns

Lenders with capital were able to demand better economics and better terms

Loan spreads have increased Upfront fees have increased

Barings Senior Loans — Wtd. Avg. Loan Spreads Barings Senior Loans — Wtd. Avg. Upfront Fees
8.0% 3.0% 9 2.8%

7.1% 2.8% 2.7% 2.6% e — 2.89
6.5% o= o 6% 2.8%
7.0% % gep9%  58%60%  6.0%2% ° 2.5% —
6.0% 59 s 2.1% 1.9% 2.5% 2.2%
2.0% . 2.2% o7 ’
5.0% il
4.0% 1.5%
3.0% 1.0%
2.0%
0,
1.0% 0.5%
0.0% 0.0%
2020 2021 2022 2023 Q1'24 2020 2021 2022 2023 Q1'24
m North America ®Europe ==@==North America ==@==Europe

Senior leverage has decreased Origination yields have increased

Barings Senior Loans — Wtd. Avg. Senior Leverage at close

Barings Senior Loans — Wtd. Avg Origination Yields’

6.0x 5.4x
5.0x 5.0x 9.0x 4.8x 14.0%

4.7x
12.0%
10.0%
8.0%
6.0%
4.0%
2.0%
0.0%
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 Q1'24

North America Europe

5.0x
4.0x
3.0x

2.0x
1.0x

0.0x

North America Origination Yield (USD)
Europe Origination Yield (EUR)
— = = Europe Origination Yield (USD)

m2020 w2021 w2022 w2023 mQ1'24

Source: Barings, as of March 31, 2024
1. The weighted average data refers to the relevant data of the underlying loans originated by the Barings Global Private Finance platform in the stated period. It does not

represent any return of Barings fund, products or strategy.
6
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Market Environment - Today

Muted M&A volume and the re-opening of the broadly syndicated loan market has driven competition for financings

Managers with large, established portfolios are Private Equity dry powder remains significant
able to deploy, helping portfolio companies they
know well grow

North American Senior Loan Deployment Combined Europe and N. America Dry Powder ($bn)?
New Platforms vs Add-ons (by deal count)?

100% 1000 30%
90% 900
80% 800 25%
70% 43% 700 20% 209,

0o
60% 600 16%

14% 15% 139

50% 500 ° 13% % 15%
40% 400
30% 300 10%
20% S57% 200

5%
1M
00/0 0 . . . . I I 0%

2019 2020 2021 2022 2023 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023
= Buyout (LHS) = Private Debt (LHS) ==@==Dry Powder Ratio (DL/BO)

m New Platforms ®Add-ons

Optimistic that deal flow will normalize in H2 2024, as private equity sponsors
remain poised to do deals as risk sentiment and market conditions improve

1. Source: Barings, as of December 31, 2023

2. Source: Preqin, as of December 31, 2023 BA RIN‘ S
7
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Middle Market vs. Large Corporate—Default & Recovery

Core middle market loans had lower defaults and higher recoveries than larger size loans historically

Core Middle Market Has Outperformed

* Core middle market deals have lower leverage, tighter documentation, and better
covenants when compared to large corporate deals

+ The narrative that “bigger is better” has not been true historically in terms of defaults
and recoveries

+ Bigger many times is not better, but it is more competitive

Default Rates by Count (in US$) Average Discounted Recovery, U.S. Leveraged Loans

$100M - $249M Average for Default Event Average Discounted Recovery
-g Negative or zero EBITDA 43%
= $250M - $490M
a
Middle Market
63%
(< $50M EBITDA)

$500M or Greater

Large Corporate 8%
(> $50M EBITDA) 8%

0% 2% 4% 6%

Comprises loans closed between 1995 and 4Q22. Source: S&P Global LossStats; LCD, an offering of S&P Global Market Intelligence . BA RIN( S
C
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Credit Quality

Barings senior global private loan strategy
has experienced low default and loss rates
across the more than US$55 billion invested
in more than 640 issuers since 2012

Barings Senior Loan Annualized Default

Leveraged Loan Index Defaults by Industry—Last 5 Years?

Barings generally avoids industries that have been overly
represented in leverage loan defaults historically

Investable
Industries
Include:
Business Services
Asset-Lite Niche

. . Software
& Loss Rates Since Inception?! Manufacturing
Annualized Annualized Loss
Default Rate % Rate %
North America 0.13% 0.03%
Europe 0.15% < 0.001%
Asia Pacific 0% 0%
Avoided
Industries
Include:
Retail
Oil & Gas
. Telecom
Barings demonstrated loss rate among Sponsor Metals & Mining
backed first lien transactions originated by the Utilities
Global Private Finance team is < 2bps over the
course of the past decade+
1. As of March 31, 2024. Includes all of Barings private first lien loan strategies. Barings North American Senior Loan Strategy, excluding secondary purchases and

deals originated solely for Barings Middle Market CLOs (Inception: 2012). Barings European Senior Loan Strategy (Inception: 2013). Barings Asia Pacific Senior Loan

Strategy (Inception: 2011).

2. Source: S&P LCD, as of December 31, 2023. Represents Initial Amount Invested that ultimately defaulted

PAST PERFORMANCE IS NOT NECESSARILY INDICATIVE OF FUTURE RESULTS

For investment professionals only
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Borrowers
& The Economy
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Observations from Our Portfolio

Our portfolio companies’ performance remain resilient

~75% 70% 67%

of portfolio companies were  of portfolio companies saw of portfolio companies
passing through price YoY revenue growth generated either a
increases in 2023 growing or flat EBITDA
in 2023
Healthy Cashflow Cushions High Margin Businesses
Avg. Interest Charge Coverage (at close) Median LTM Adj. EBITDA Margin
o g 2% 21% 2% 21% oo 21% 2% o1,
19%
3.9x 3.3x 3.3x
2.9x 2.8x
I I I I I ]

2018 2019 2020 2021 2022 2023 4Q20 1Q21 2Q21 3Q21 4Q21 1Q22 2Q22 3Q22 4Q22 1Q23 2Q23 3Q23 4Q23

Source: Barings, North America Private Credit, as of December 31, 2023. BA RIN G S
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Survey of Portfolio Companies — Inflationary Pressures have Broadly Subsided

» Companies surveyed are not seeing standout risks

» Idiosyncratic softness in the logistics sector — excess capacity, de-stocking and shift in consumer demand coming out of

COVID

Labour Market Raw Material Inflation Supply Chain Disruption

Low Risk
+  “High” or “Medium” borrowers represent
8% of the total portfolio vs. 19% in Q4’23

* Pricing increases have taken hold, margins
have stabilized

Minimal impact

+  “High” or “Medium” borrowers reduced to
4% from 14% QoQ

« Majority of borrowers were able to offset
increasing raw material costs through price
increases.

Impact has eased

» Exposure of “High” and “Medium”
borrowers decreased to 8% from 18% QoQ

+ Improvement in supply of key components

Inflationary impacts continue to ease — today, 90% of borrowers expect zero to minimal impact

>5% decline,
4%
3-4% decline,
12%
Q4’ 22
|mpact
51%

0-2%
decline,
32%

>5%
decline, 1%

3-4%
decline, 5%

0-2%
decline,
24%

No
impact,
70%

Source: Barings, survey responses from Barings portfolio companies, March 31, 2024

For investment professionals only
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3-4% >5% decline,

decline, 20,

2% "

0-2%
decline,
21%

JEYES ¥

impact,
75%

1
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Survey of Portfolio Companies — Borrower optimism headed into 2024

Majority of borrowers expect FY’24 revenue to Biggest challenge over next 12 months is a
meet or exceed 2023 performance recession

Other
11%

Competitive
Pressure

10%
Recession
55%
Up over 5% .
71% Inflationary
Pressures
8%
Liquidity
16%

Companies have sufficient liquidity today, even as base rates have gone up

Sponsors are supportive, providing capital for add-on acquisitions, de-leveraging or liquidity support

Source: Barings, survey responses from Barings portfolio companies, March 31, 2024

s BARINGS
For investment professionals only _—
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Market Environment - Past

Fewer M&A deals coupled with the slowdown in high yield and broadly syndicated loan markets created a shortage
of capital in the traditional middle market

Europe and N. America Deal Volume ($bn)’ Count of LBOs Financed in BSL vs Private Credit Markets?
12,000 1,600 100
1,400
10,000
1,200 80
8,000 1000
(0] ’
£ g
= © 60
£ 6,000 800 >
T 3
@ a
o 600
4,000 k 40
400
2,000
200 20
0 0
H1'19 H2'19 H1'20 H2'20 H1'21 H2'21 H1'22 H2'22 H1'23 H2'23 0
2022 Q12022 Q22022 Q32022 Q42023 Q12023 Q22023 Q32023 Q42024 Q1
mmmm Deal Volume (Europe - LHS) mmmm Deal Volume (North America - LHS)
mSyndicated  mPrivate Credit
=== Deal Value (Europe - RHS) = Deal Value (North America - RHS)

With less capital competing for deals, borrowers faced a higher cost of capital
as well as improved credit documentation

Source 1: Preqin, as of December 31, 2023
Source 2: Source: PitchBook | LCD; Data through September 30, 2023 Private credit count is based on transactions covered by LCD News BA RIN ( i S
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Private Credit Continues to Provide Strong Absolute & Relative Returns

Barings’ realized illiquidity premium over the broadly syndicated leveraged loan index has historically averaged ~250+ bps
in aggregate or ~80 bps per turn of leverage

ILLIQUIDITY PREMIUM OVER BROADLY FIRST LIEN SPREAD PER TURN OF LEVERAGE
3.00% - SYNDICATED MARKET! 2.00% - OVER BROADLY SYNDICATED MARKET?
2.50% 1.75% -
1.69%
2.00% 1.50% - 1.52%
1.50% 1.25% -
1.07%
1.00% 1.00% -
A
'\ ‘\ " \ " /
/ ’ 0,
0.50% 0.75% - N VoLl e ;N 0T
\l \d
0.00% 0 50% T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T 1
2017 2018 2019 2H 2020 2021 2022 2023 1Q24 ) o QA o " Q > qv P
O I N A .
mmmmm ||liquidity Premium NA e= = ||liquidity Premium Average NA . A
Barings US Senior Loans  ====- Large Corp. LBOs*
MM Direct Lending®™ = ====- Unitranche (MM + LC)

As of March 31, 2024

1. Data represents 3 year discount margin (All-In Spread (DM-3) = [(fee/3) + spread + greater of floor or base rate) / (1 — fee)] - base rate ) for both Barings and CS LL
Index.

2. Source: Refinitiv. *Large corporate LBOs shows first-lien debt to first-lien leverage. **MM Direct Lending shows first-lien deals, and excludes second-liens and
unitranches

PAST PERFORMANCE IS NOT NECESSARILY INDICATIVE OF FUTURE RESULTS. BA RIN G S
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Overview of the Oversized Capital Markets Landscape

As private credit managers close on $15bn+ funds, firms are forced to deploy into larger and larger corporates,
blurring the lines between middle market lending and broadly syndicated markets

MIDD’II‘JII{EAI\}I)Z{R‘II(()E'II}II:OAN S MIDDLE ltj’lggli:(II{ZT LOANS (0D NN U B DI VDRI
Borrower Size : EBITDA $15-75M : EBITDA $75-200M EBITDA $100M+
I I
oy D O T Simple / More Conservative Simple / Less Conservative Complex / Less Conservative
Structure
Security Interest Senior Secured Senior Secured Senior Secured
Covenants Maintenance Covenants Cov-Lite / Overly Loose Covenants Typically Cov-Lite

Interest Rate Sensitivity

Low / Floating Rate

Low / Floating Rate

Low / Floating Rate

Leader Influence on Debt

Structure High High Low
Credit Monitoring . . . ..
Capability High High Potentially Limited

Workout Process

More Control

More Control

Less Control

Iliquidity Premium

Source: Barings Observations

For investment professionals only

Attractive (~2%-3%)

Modest (~0.5%-1.0%)

No Premium
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Important Information

Any forecasts in this document are based upon Barings opinion of the market at the date of preparation and are subject to change without notice, dependent upon many factors. Any
prediction, projection or forecast is not necessarily indicative of the future or likely performance. Investment involves risk. The value of any investments and any income generated may go
down as well as up and is not guaranteed. Past performance is no indication of current or future performance. PAST PERFORMANCE IS NOT NECESSARILY INDICATIVE OF FUTURE
RESULTS. Any investment results, portfolio compositions and or examples set forth in this document are provided for illustrative purposes only and are not indicative of any future
investment results, future portfolio composition or investments. The composition, size of, and risks associated with an investment may differ substantially from any examples set forth in this
document. No representation is made that an investment will be profitable or will not incur losses. Where appropriate, changes in the currency exchange rates may affect the value of
investments. Prospective investors should read the offering documents, if applicable, for the details and specific risk factors of any Fund/Strategy discussed in this document.

For Professional Investors / Institutional Investors only. This document should not be distributed to or relied on by Retail
/ Individual Investors.

Barings LLC, Barings Securities LLC, Barings (U.K.) Limited, Barings Australia Pty Ltd, Barings Australia Property Pty
Ltd, Gryphon Capital Investments Pty Ltd Barings Japan Limited, Baring Asset Management Limited, Baring
International Investment Limited, Baring Fund Managers Limited, Baring International Fund Managers (Ireland) Limited,
Baring Asset Management (Asia) Limited, Baring SICE (Taiwan) Limited, Baring Asset Management Switzerland Sarl,
Baring Asset Management Korea Limited, and Barings Singapore Pte. Ltd. each are affiliated financial service
companies owned by Barings LLC (each, individually, an "Affiliate"), together known as "Barings." Some Affiliates may
act as an introducer or distributor of the products and services of some others and may be paid a fee for doing so.

NO OFFER:

The document is for informational purposes only and is not an offer or solicitation for the purchase or sale of any
financial instrument or service in any jurisdiction. The material herein was prepared without any consideration of the
investment objectives, financial situation or particular needs of anyone who may receive it. This document is not, and
must not be treated as, investment advice, an investment recommendation, investment research, or a recommendation
about the suitability or appropriateness of any security, commodity, investment, or particular investment strategy, and
must not be construed as a projection or prediction.

In making an investment decision, prospective investors must rely on their own examination of the merits and risks
involved and before making any investment decision, it is recommended that prospective investors seek independent
investment, legal, tax, accounting or other professional advice as appropriate.

Unless otherwise mentioned, the views contained in this document are those of Barings. These views are made in good
faith in relation to the facts known at the time of preparation and are subject to change without notice. Individual portfolio
management teams may hold different views than the views expressed herein and may make different investment
decisions for different clients. Parts of this document may be based on information received from sources we believe to
be reliable. Although every effort is taken to ensure that the information contained in this document is accurate, Barings
makes no representation or warranty, express or implied, regarding the accuracy, completeness or adequacy of the
information.

These materials are being provided on the express basis that they and any related communications (whether written or
oral) will not cause Barings to become an investment advice fiduciary under ERISA or the Internal Revenue Code with
respect to any retirement plan, IRA investor, individual retirement account or individual retirement annuity as the
recipients are fully aware that Barings (i) is not undertaking to provide impartial investment advice, make a
recommendation regarding the acquisition, holding or disposal of an investment, act as an impartial adviser, or give
advice in a fiduciary capacity, and (ii) has a financial interest in the offering and sale of one or more products and
services, which may depend on a number of factors relating to Barings’ business objectives, and which has been
disclosed to the recipient.

For investment professionals only

Target and projected returns are derived from Barings’ proprietary model, which contain a number of assumptions and
judgements about (including future projections of one month term SOFR rates as projected by forward curves at time of
preparation, prepayment of a certain percentage of the overall model portfolio, and market interest rate for the loans that
comprise the model portfolio, among others) that Barings believes are reasonable under the circumstances. Generally,
our assumptions include construction projects proceeding according to plan, no modeled losses, and no adverse
macroeconomic events, among others. However, there can be no assurance that such assumptions will prove to be
accurate, and the actual realized returns will depend on, among other factors, future operating results, interest rates,
economic and market conditions, and the value of the underlying assets at the time of disposition, any related
transaction costs and the timing and manner of disposition, all of which may differ from the assumptions on which
targets and projections are based and therefore, the actual results achieved may vary significantly from the targets and
projections, and the variations may be material. We would be happy to provide you with the risks related to hypothetical
performance information at your request.

CASE STUDIES. Case studies are presented for illustrative purposes only and are intended to demonstrate the types of
transactions that Barings may pursue on behalf of the Fund. Each transaction includes one or more elements of the
strategies that Barings intends to employ on behalf of the Fund. There is no guarantee that similar investments will be
available to the Fund or that Barings will be able to negotiate and/or execute potential investments on similar terms as
outlined. As a result, these case studies are not necessarily an indication of any future portfolio composition or
investment results. The deal examples are of a type that Barings finds are reasonable and believes would be suitable
for the Fund on the assumption that the transactions were updated to include current market terms and pricing, as
applicable. Past performance is no guarantee of future results. Investors should not rely upon the historical data
referred to in any of the case studies in making any investment decision. The case studies have not been verified by
any outside party and should not be construed as representative of the investment experience or returns that may be
achieved in the future by Barings or the Fund.

OTHER RESTRICTIONS:

The distribution of this document is restricted by law. No action has been or will be taken by Barings to permit the
possession or distribution of the document in any jurisdiction, where action for that purpose may be required.
Accordingly, the document may not be used in any jurisdiction except under circumstances that will result in compliance
with all applicable laws and regulations.

Any service, security, investment or product outlined in this document may not be suitable for a prospective investor or
available in their jurisdiction.

Any information with respect to UCITS Funds is not intended for U.S. Persons, as defined in Regulation S under the
U.S. Securities Act of 1933, or persons in any other jurisdictions where such use or distribution would be contrary to law
or local regulation.
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Summary

Direct lending remains attractive notwithstanding some spread contraction

 Direct lending has a strategic role in a portfolio.
- Data and analysis can be challenging.
 Frontier will issue a direct lending paper shortly with key observations and insights.

- Speak with Frontier on portfolio construction and/or implementation ideas.

./ .
-
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Advisors

Thank you for joining us.

2024 Frontier Advisors Annual Conference

Disclaimer:

Frontier Advisors Pty Ltd ABN 21 074 287 406 AFS Licence No. 241266.
Level 17, 130 Lonsdale Street, Melbourne Victoria 3000.

The information contained in this presentation is current as at the date of preparation but may be subject to change.
intended as general commentary and should not be regarded as financial, legal or other advice. This presentatio

discussed please contact the presenter directly or an appropriate advisor. This presentation may contain fomér
these forward-looking statements are based on the current beliefs, assumptions, expectations, estimates, and proje dwsors at
business, the industry and the markets in which we operate. Past performance is not a reliable indicator of future m tltr AdVISO Pty"ﬁd |
representation or warranty that any of the information contained in this presentation is accurate or complete. oXtel
Advisors Pty Ltd does not accept any liability for loss arising from any reliance placed on the use of this pre
contents of this presentation are confidential and must not be disclosed to any third party without our writte ,
reproduced or distributed without the written consent of Frontier Advisors Pty Ltd. Frontier Advisors Pty Ltd does
own independent taxation advice from a registered tax agent. r

sentation must not be copie
ation advice and you shoulld
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